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Commissioner Troxler

From the tractor
    by Agriculture Commissioner Steve Troxler

(See IMPEC grant, pg. 5)

No Horse Events 
are listed this 
month because 
of closures due  
to COVID-19
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State Fair and Mountain State Fair canceled due to COVID

Grant available to increase meat processing capacity 

 Jr. livestock shows 
will be held at both sites

Commissioner of Agriculture Steve Troxler recently announced the 
creation of the Increasing Meat Production Efficiency and Capacity 
(IMPEC) grant program, administered by the N.C. Department of 
Agriculture and Consumer Services.  

The $10 million grant program is an effort to strengthen the meat 
supply chain and ensure consumers have adequate sources of protein. 
The program will also help counter limitations that occurred with fresh 
meat in the marketplace as consumers purchased more of their food from 
grocery stores because of the COVID-19 pandemic. 

Proposals are being sought for the program. The program can be for 
beef, pork, small ruminant and catfish processing facilities. Proposals 
should focus on stimulating the economy by increasing the capacity and 
efficiency of moving North Carolina produced meat from the farmer to 
the consumer. 

The grant application and required forms can be downloaded at www.

ncagr.gov. Applications must be postmarked by close of business on 
Wednesday, Aug. 12, 2020 

For more information concerning the program submission process, 
contact Allison Medlin at allison.medlin@ncagr.gov or at 919-693-2483.

Recipients shall provide matching funds for the grant in the amount 
of $1 from non-grant sources for every $2 provided by the grant. 
Matching funds of cash, in-kind services or donated goods and services 
must come from non-federal and/or state sources. Matching funds for 
this project may not be used as a match for any other federal or state 
cost-share project.

To ensure food security for North Carolina, the IMPEC initiative will 
address the vulnerability identified by this pandemic. The food animal 
industry represents about 70 percent of North Carolina’s agricultural 
economy. This program will support that industry by increasing efficiency 

Because of the ongoing coronavirus 
pandemic, both the N.C. Mountain 
State Fair and the N.C. State Fair 
are being canceled for 2020. The 
Mountain State Fair was scheduled 
for Sept. 11-20 and the State Fair 
was slated to run Oct. 15-25.

Despite the fairs’ closures, modified 
youth livestock shows will still be 
held at both sites to give kids the 
opportunity to show the animals 
they have already invested time 
and resources into, said Agriculture 
Commissioner Steve Troxler in 
making the announcements.   

“I can think of a thousand 
places I’d rather be today than 
here delivering this news,” Troxler 
said. “Our Fairs are traditions we 
all look forward to each year. It’s a 

time for family and friends to come 
together to celebrate everything 
that makes North Carolina such a 
great place to live. They are also 
vital economic engines for local 
non-profits, community groups and 
small businesses and we understand 
that this decision affects many, 
many people. We waited as long 
as we could, hoping the numbers 
would take a turn and we’d be able 
to continue with our planning, but 
each day brought more challenges 
than solutions.”

The decision to cancel this year’s 
fair was based on the following:

-- safety and health of visitors, 
vendors, competitors and staff,

-- current COVID-19 statistics 
in the state,

-- North Carolina’s pause in 
Phase II of reopening thus limiting 
the size of gatherings,

-- and the long-term financial 
health of each Fair.

Fairs are expensive to produce, 
with the Mountain State Fair costing 
over $1 million annually to put on 
and the N.C. State Fair costing 
$6.1 million. 

To date, 76 events scheduled to 
be held at the WNC Ag Center have 
cancelled, which has resulted in a 
significant loss of income. Since 
February, 186 events scheduled at 
the N.C. State Fairgrounds have 

(See Fairs canceled, pg. 2)

The coronavirus continues to create 
problems. We were all hoping that 
as we got farther along in 2020 that 
we would start to see some return to 
regular activities, but with perhaps 
a few extra precautions. 

That clearly is not the direction 
this pandemic continues to take. 
And now, just months from what 
should be two of our state’s biggest 

annual agricultural and cultural 
celebrations, we are looking at a 
very different reality.

I am disappointed to cancel both 
the Mountain State Fair and the N.C. 
State Fair, but I truly believe it is 
the right decision at this time and 
given what we know. The safety 
of everyone involved is our first 
and foremost consideration. Until 
restrictions are eased allowing for 
mass gatherings, we don’t have a 
lot of choices. 

Additionally, as self-supporting 
entities, our fairs cannot afford to 
expend significant financial resources 
with no revenue coming in and 
with the chance the event might 
not be able to open. We have to 
make good business decisions to 
ensure the continued operation of 
the Western N.C. Ag Center and the 
State Fairgrounds. Both of these 

facilities mean too much to their 
communities as gathering places 
and as economic drivers.

I am proud that the junior 
livestock shows will go on with 
some modifications to increase 
social distancing between exhibitors 
and animals and reduce the mass 
gathering of people. Our young 
people represent the future and every 
one of them has been challenged by 
2020 and have likely missed out 
on events and activities they were 
looking forward to. 

I suppose you can look at it as 
preparing them for the real world, 
where flexibility and adaptability 
are respected and valued qualities. 
But most every parent wants to 
shield their kids from real-world 
disappointments for as long as they 
can, knowing that life inevitably 
will deal them a hand of hardship 

and heartbreak. If we can manage 
to preserve a few good childhood 
memories for these youth exhibitors 
of working with and showing 
their animals, then it is worth 
everything that goes into making 
these shows happen. 

For many of our livestock 
kids, the “Fair” happens in the 
showring, not on the midway. It is 
a culmination of lots of hard work, 
early mornings, late nights, hot 
days, dirt and sweat, stubbornness 
and accomplishment. 

They deserve the chance to 
be recognized for their work and 
commitment. 

As 2020 has shown us, there is 
more than enough disappointment 
to go around. Hopefully, the junior 
livestock shows for these young 
people will be a stand-out memory 
in an otherwise heartbreaking year. 
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Have you renewed?

Mount Olive store pays penalty 
for price-scanner errors

Bogue Sound watermelons are a sweet hit

Keep up with the latest on the N.C. Depart-
ment of Agriculture and Consumer Services 
through the department’s blog at www.ncagr.
gov/blog or on Facebook or Twitter. 

The N.C. Department of Agriculture 
and Consumer Services’ Standards 
Division has collected fines from 
a Mount Olive store because of 
excessive price-scanner errors.

“The price on the shelf and the 
price at the register should match,” 
said Agriculture Commissioner Steve 
Troxler. “Stores have a responsibility 
to make sure their pricing is accurate, 
and most stores pass inspection. 
Ones with errors face fines until 
they come into compliance.”

The department conducts periodic, 
unannounced inspections of price-
scanner systems in businesses to 
check for accuracy between the 
prices advertised and the prices that 

In the White Oak River basin 
of North Carolina the first of 
July ushers in the start of one of 
the sweetest parts of summer — 
watermelon season. The Bogue 
Sound Watermelon Growers 
Association consists of about 
20 members and seven active 
growers. Growers are located 
in Jones, Craven, Onslow and 
Carteret counties.

Jasper Jones is a fourth generation 
farmer located in Stella. Along 
with his dad, Randy, Jones grows 
about 10 acres of watermelons. 
“We grew tobacco until 2004, 
the watermelons helped us find 
a crop that would help take the 
place of tobacco,” Jasper Jones 
said. In addition to watermelon, 
Jones grows corn and soybeans. 
“We are working on the fifth 
generation of growers,” he added. 
His daughter, Annabelle, is three.

Watermelons start from seed 
in the greenhouse in early March, 
the plants are then moved to the 
field around Easter. “We try to 
get some in the ground early and 
then some later, to help stretch 
the season,” Jones said. One acre 
can generally produce about 2,500 
watermelons. Watermelon season 
typically runs from around the July 
4th holiday through late August.

Bogue Sound watermelon 
farmers grow all types of 
seeded and seedless varieties of 

Bucolic briefs
The N.C. Simmental Association’s Fall Harvest Sale will be Sept. 5 at 

noon at the Shuffler Sale Facility in Union Grove.  Bulls, bred cows and 
pairs, open and bred heifers and embryos will be for sale. Sale will also 
be online at DPonlinesales.com.  For information call 336-468-1679 or 
email at ncsa@yadtel.net.  

***
Many skills are required to start a successful farm: passion, clear 

goals, production experience, financial and marketing know-how, and 
more. The Farm Beginnings® class is a 12-month training session that 
uses holistic management to help beginning farmers clarify their goals 
and strengths, establish a strong enterprise plan and start building their 
operation. This training series has been restructured from in-person 
workshops to an online class, which includes a mixture of live virtual 
sessions, recorded videos, resources and hopefully an in person meet 
up.  Farm Beginnings® is designed for new and prospective farmers 
who want to plan a profitable farm business. Students do not need 
to currently own land, but some farming or production experience is 
helpful to get the most out of the class. Scholarships available. It is hosted 
by the Organic Growers School. For more information, go to www.
facebook.com/events/660235458039397/

***
As a way to help farmers and agricultural workers stay safe at work, 

the N.C. Department of Labor offers safety videos on a variety of topics 
through its YouTube channel. Video topics include: preventing green 
tobacco sickness, hazard communication, tobacco harvester safety, heat 
stress, migrant housing requirements, forklift safety, and information 
about the NCDOL’s Gold Star Growers program. The videos are 
in English and Spanish to increase understanding of safety hazards 
and preventing accidents. To learn more about the NCDOL and the 
Agricultural Safety and Health Bureau, go to www.nclabor.com or call 
1-800-NC-LABOR (800-625-2267). NCDOL is also on Facebook and 
Twitter (@NCDOL).

***
Beekeepers with bees for rent and growers interested in bee 

pollination services can post their information on the BeeLinked 
website at www.ncagr.com/beelinked. The site is hosted by the N.C. 
Department of Agriculture and Consumer Services and the N.C. State 
University Apiculture Program. Anyone interested in listing their 
information can do so by filling out an online Submit Your Ad form on 
the BeeLinked page or by contacting NCDA&CS at 919-233-8214 or 
by email at NCHoneybee@ncagr.gov or call NCSU at 919-515-1660. 
The NCDA&CS Plant Industry Division regulates the movement of 
agricultural or related items capable of spreading harmful insects, 
diseases, and other pests. Beekeepers participating in this program will 
be required to comply with all honey and bee industry regulations.

***
The N.C. Ag Finance Authority provides credit to agriculture 

in areas where financing is not available at reasonable rates and 
terms. The agency originates, services and finances farm loans, rural 
business loans, disaster loans and cotton gin loans. It also offers tax-
exempt ag development bonds for agribusiness processing, ag-related 
manufacturing or ag waste disposal. For more about Ag Finance 
Authority programs or to request a loan application, call 919-790-3949 
or email at RequestLoanInfo@ncagr.gov. 

***

ring up at the register. If a store has 
more than a 2-percent error rate on 
overcharges, inspectors discuss the 
findings with the store manager 
and conduct a more intensive 
follow-up inspection at a later date. 
Undercharges are also reported, 
but do not count against a store. 
Consumers who would like to file a 
complaint about scanner errors they 
encounter, can call the Standards 
Division at 919-707-3225.

Penalties are assessed if a store fails 
a follow-up inspection. In addition 
to the penalties paid, the store will 
be subject to re-inspection every 
60 days from the last inspection 
until it meets the 2-percent-or-less 

watermelon. “We have customers 
that ask what makes a Bogue Sound 
watermelon so sweet,” Jones said. 
“It is not any particular variety. It 
is the sandy soil and salt air that 
makes our watermelons so sweet.”

Jones offers this advice for 
picking the perfect watermelon. 
“You want to see the stripes kind 
of blend together and the melon 
should have a bumpy feel,” he said. 
“That is a sure sign that the melon 
is ripe. A lot of people don’t want a 
sun-burnt melon, but that is another 
sign a melon is ready. The older 
generation can tell by the sound 
a watermelon makes. It should be 

a deep thump or hollow sound. If 
it is more of a ping that melon is 
probably not ready.”

As for serving, Jones suggests 
cutting the melon up and putting 
it in the refrigerator and enjoy. “If 
we take the boat out on the sound 
we will bring along a couple of 
melons. You can drop them in the 
cool shallow water until you are 
ready to cut up and serve. It is a 
great way to enjoy watermelon 
when you are out on the water.”

Bogue Sound watermelons are 
available at several roadside stands 
and retail locations. Look for the 
Bogue Sound watermelons sticker.

error rate. Additional penalties 
may be assessed if a store fails a 
re-inspection.

Following is the civil penalty 
that was recorded in the second 
quarter of 2020:

Piggly Wiggly #30 at 615 
Breazeale Ave., Mount Olive, 
has paid $2,085 in penalties. An 
initial inspection in February found 
a 12 percent error rate based on 
six overcharges in a 50-item lot. 
A follow up inspection in March 
found a 3 percent error rate based 
on nine overcharges in a 300-item 
lot. The store will be re-inspected.

Watermelon season runs through the first of September.  (Photo credit 
Wendy Perry.)

been canceled, resulting in a $2.3 
million loss in revenue.

 “The heart of the N.C. State 
Fair has always been and will 
continue to be our ability to 
showcase what agriculture in our 
state is all about. I am glad we 
can stay true to that commitment 
by holding our junior livestock 
shows,” Troxler said. 

Show dates for the Western 
N.C. Youth Livestock Expo are 
as follows: Sept. 12 – Dairy goats 

and rabbits; Sept. 12 & 13 – Beef 
cattle; Sept. 12, 13 & 19 – Sheep; 
Sept. 17-19 – Poultry; Sept. 18 – 
Swine; Sept. 19 & 20 – Meat goats 
and dairy cattle.

Show dates for the N.C. State 
Fairgrounds are as follows: Oct. 
16 – Market barrow, market steer, 
beef heifer, feeder calf, junior gilt; 
Oct. 17 – Swine showmanship 
and beef heifer; Oct. 18 – Goat 
showmanship; Oct. 19 – Junior 
market goat, commercial doe and 

sheep; Oct. 20 – Market lamb and 
junior ewe; Oct. 21 – Junior wool 
showmanship; Oct, 22 – Junior 
wood breeds; Oct. 24 – Youth dairy 
goat and dairy cattle showmanship; 
Oct. 25 – Youth dairy cattle. 
 Both fairs will begin working on 
plans for 2021.

 “We are committed to returning 
with the best Mountain State Fair 
and State Fair when we come back 
in 2021,” Troxler said. 

(Continued from pg. 1)
Fairs canceled
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NCDA&CS programs still working to protect farmland 

(Continued from pg. 8)
Heirloom tomatoes

 
Eat healthy. Shop local.   

Support N.C. farmers

gotten the seeds from a friend 
whose family had acquired them 
from Cherokees in the area many 
decades earlier.

LeHoullier grew tomatoes from 
the seeds and saw for himself the 
unusual purple tone that Green 
said the tomatoes had. He tasted 
the great flavor too. He saved the 
seeds and named the tomato the 
Cherokee Purple. He then sent the 
seeds to his friend Jeff McCormack, 
owner of Southern Exposure Seed 
Exchange in Charlottesville, Va. 
Although he thought the tomato 
was ugly, it was delicious and 
unique. So McCormack offered 
the tomatoes as Cherokee Purple 
in his 1993 seed catalogue, making 
it available to the general public 
for the first time.

“In 1990, John Green and I 
were the only people who knew 
that tomato existed. How lucky 
would you have to be to know the 
right people to get it out there?” 
LeHoullier said, commenting on 
how fateful it was that Green sent 
the seeds to him.

Becoming a guardian of more 

heirlooms
Lots of similar stories have 

followed since then. One man 
sent LeHoullier seeds that his 
grandmother brought from Italy 
in 1917. LeHoullier grew more 
tomatoes from those seeds, saved 
the new seeds and shared them with 
the Victory Seeds catalogue to sell 
to the public. Now that man orders 
those tomato seeds, named Cancelmo 
Family Heirloom, each year and 
sends them to his extended family at 
Christmas. Those seeds provide the 
family members with a connection 
to their previous generations.

“I think it’s a great tribute to 
these people’s families that people 
can read the stories of these great 
varieties,” LeHoullier said.

Over the past 30 years, LeHoullier 
has received many, many more 
heirloom varieties seeds, and he feels 
like he’s become a guardian of those 
seeds. He turned the driveway of his 
house in Raleigh into his open-air 
nursery where he’s grown hundreds 
of tomato seedlings each year. For 
many years, he sold the seedlings 
at the State Farmers Market, and 

he gave away many of them also.
“We ended up making friends for 

life from our plant sales,” LeHoullier 
said. “We’d call them our annual 
tomato friends.”

 While he’s sent seeds from each 
variety to Victory Seeds, he’s also 
kept seeds from every variety. He 
now has about 50,000 to 60,000 
seed packets, vials or envelopes, 
plus every letter sent to him along 
with the seeds. When he and his 
wife moved to Hendersonville in 
January, they had about 25 boxes 
of tomato seeds.

Breeding new tomatoes
In addition to his work to preserve 

heirloom tomato varieties, LeHoullier 
has also been working since about 
2005 to breed new tomato varieties. 
Most of the ones he’s worked on 
with an Australian friend, and their 
team of more than 700 amateur 
volunteers from across the world, 
are dwarf varieties aimed at being 
more manageable for people growing 
tomatoes in smaller spaces. He started 
releasing the new varieties around 
2010, and currently 123 different 
varieties have resulted from the 

Dwarf Tomato Project. Victory Seed 
Company has committed to selling 
all the varieties from the project. 
He hopes the varieties he’s bred 
will be the heirlooms of tomorrow.

“Heirlooms never pretend to be 
the type of tomato that you can ship 
off to a market and sit there and be 
pretty and be good enough to eat a 
week from now. …What heirlooms 
give you is a tremendous variety of 
size, color, flavor, shape and nuances 
of flavor,” LeHoullier said. “Also, 
you can’t be a seed saver and share 
with hybrids.”

Ongoing work
While it may seem like blasphemy, 

his favorite tomato variety is actually 
a hybrid though. The Sun Gold tops 
his list of favorites.

“I’m not like many heirloom 
people who look down on hybrids. 
There’s a variety out there for 
everyone,” LeHoullier said.

Still, he loves working with 
heirlooms, and he loves sharing 
what he’s learned with others. 
He actually believes heirloom 
tomatoes chose him to help keep 
them remain relevant and available.

“I’m still doing it because 
going to look at the garden in 
the morning still gets me out of 
bed. There’s always something 
new to see and something new 
to share,” LeHoullier said. “It has 
all felt like a natural progression 
and felt like the right thing that I 
should be doing.”

As residential and commercial development 
spread, farmland across America is disappearing at 
an unprecedented rate.

According to a new American Farmland Trust 
report, “Farms Under Threat: The State of the States,” 
11 million acres of farmland was either fragmented 
or completely lost between 2001 and 2016, with 4.4 
million acres being among the best agricultural land in 
the country. In that same study, North Carolina ranks 
second in nation in terms of endangered farmland, 
behind only Texas.

“Agricultural land is essential for the continuation 
of our state’s $92.7 billion agriculture industry,” said 
Agriculture Commissioner Steve Troxler. “The loss 
of farmland is among the most serious issues facing 
our industry today, and preserving that land has been 
one of my top priorities since I took office.”

So how did we wind up here? It’s a complicated 
question to answer, but one of the main culprits is 
something called “low-density residential development,” 
where land is parceled out for construction projects 
that make wide areas unusable for agriculture.

Dewitt Hardee, North Carolina Department 
of Agriculture and Consumer Services Farmland 
Preservation director, said that LDR development is 
a central issue in North Carolina.

“What we’re seeing here is North Carolina is 
a continuous semi-urban sprawl. It’s not really 
big development in some areas, but the land is being 
subdivided so that you can put some houses near the road, 
which means that you then can’t use the land in the back 
anymore,” he said. “When that occurs, it really opens 
it up for additional, larger development to occur a few 
years down the road. There’s a snowball effect there.”

For many rural communities, attracting development 
and business is a top priority in order to keep small towns 
viable. There is an important distinction to make, Hardee 
said, when it comes to defining LDR development in 
those kinds of situations.

“The idea of it being within a town or city limits, 
that’s one thing. When it goes outside two or three miles 
of that area or even more, suddenly you begin to change 
how land is being used,” he said. “Everybody needs a 
home and a good place to settle, but we need to look at 
the way we’re using land, particularly when it comes 
to maintaining the agricultural land we already have. 
Agricultural land is a limited resource. Once removed 
to another use, it highly unlikely to be returned back into 

the production of food and fiber.”
Rural land is also attractive to developers because it 

represents a way to cut costs, said Evan Davis, Farmland 
Preservation assistant director.

“It’s the path of least resistance. It seems to be a lot easier 
to build out rather than build up,” Davis said. “That path of 
least resistance goes right through farmland.”

Other than simply being open land, farmland is targeted 
for development because by definition it has been maintained 
and cared for prior to developers moving in. Farmers may 
have implemented conservation practices such as erosion 
control to protect their land, which makes moving into that 
space much easier for developers than needing to clear out 
forests or other vegetation themselves.

That problem is exacerbated by a general lack of zoning 
laws in many counties across the state, said Laura Brookshire, 
Farmland Preservation document specialist. Gaps in those 
regulations – or the lack of any regulation at all – make it 
easy for developers to snatch up prime agricultural land for 
residential or commercial use.

“If it’s not zoned for agriculture, you open yourself 
up to all kinds of issues. There’s a situation in my 
home county of Transylvania where there is no 
zoning, and they built a Dollar General way out in 
the middle of the farmland area of the county,” she 
said. “Of course, people were upset about it, but 
they never pushed for zoning or things that could 
prevent that from happening. I don’t think people 
realize that until it’s too late.”

The loss of farms can have ripple effects through 
rural communities, Brookshire said. While attracting 
development may bring business, getting rid of 
farmland can have the opposite effect.

“Not only are you losing the farm, and that farm is 
a business, but you’re losing all of the businesses that 
support that farm,” she said. “Whether it’s mechanics 
for farm equipment, the people who sell the farm 
equipment, the processors, the seed suppliers, all 
of that eventually goes away too and completely 
changes the local economy in that community.”

Loss of farmland can have far-reaching consequences 
outside of the realm of agriculture. Transforming 
previously open land into developed spaces with 
concrete and pavement creates surfaces which do not 
absorb rainwater, Brookshire said, which contributes 
to flooding during the hurricanes North Carolina has 
experienced in recent years. Impervious surfaces 
funnel runoff from major rainfall events into rivers 

and streams, which can lead to major flooding especially 
the eastern part of the state.

These issues did not arise out of nowhere, Hardee said. 
Rather, farmland loss in North Carolina can be partially 
attributed to the state’s unique agricultural history. 
Unlike Midwestern states with a history of large farming 
operations, much of North Carolina’s traditional tobacco 
farming took place on smaller lots in the 30 to 40-acre 
range. After the tobacco industry began to decline, small 
operations became unsustainable, and younger generations 
of tobacco farmers quickly lost their connection to the 
land as their traditional crop fell out of viability.

“When the current generation who is maybe later in age 
passes on, the newer generation often just says ‘I’m going 
to get rid of it,’ and it goes from being a 40-acre farm to 
maybe a 10-acre farm because it’s divided between four 
siblings. Those are the kinds of things that are happening,” 
Hardee said. “Then you combine that with emigration to 
our state from places like New York and Pennsylvania, 

Recent nationwide report points to seriousness of farmland loss

(See Farmland loss, pg. 4)
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Farmland loss
because we’ve got such a pretty area to live in, they take one of those 
40-acre farms and say ‘I can divide this out and make five-acre lots 
out of it.’ The result is another 40 acres transitioned to non-compatible 
use for most agricultural uses.”

Even when farmland itself is left untouched, development in 
surrounding areas can effectively make it nonviable for agriculture. 
People living nearby may consider the odor or noise from an agricultural 
operation to be a nuisance, leading to conflict and in some cases legal 
action against farmers. Development also represents a physical barrier 
to moving equipment and crops from place to place.

At the same time that farmland is steadily disappearing, farmers who 
do decide to stay in the business are also often required to substantially 
increase their size of their operations in order to stay viable. Higher 
land requirements and more development makes even less land viable 
for agriculture, as even parcels which may have been usable years ago 
are still not sufficient for the demands of today.

In the American Farmland Trust report, eight of the top 12 “high 
response” states were in the northeastern part of the country, where 
farmland loss began several decades ago, Brookshire said.

“They have the most rigorous programs aimed at conserving farmland, 
but only because the conversion of farmland has been happening there 
for so many decades. They saw the loss happening, and they reacted to 
it,” she said. “It’s hard to compare North Carolina where we are now 
to somewhere like Massachusetts, because North Carolina is where 
they were 20 years ago. Not all of our policies and regulations have 
caught up to fully react to the conversion we’re experiencing now.”

Due to the COVID-19 pandemic it is possible that rural, uncrowded 
land could become an even more sought-after development commodity 
than it already is, and the threat of over-development will not go away 
any time soon. Dealing with these issues will require decisive action 
aimed at preserving existing farmland and encouraging local governments 
to take up stewardship of their land. For more information or to read 
the American Farmland Trust report, visit https://farmlandinfo.org/
publications/farms-under-threat-the-state-of-the-states/. You can also 
learn more about the NCDA&CS Farmland Preservation Division at 
https://ncadfp.org/.

    Turnaround time is optimal for soil samples submitted in August.
    The Agronomic Division’s soil testing lab is processing samples quickly now but will be 

increasingly busy toward the end of the year. Homeowners, landscapers, golf course superintendents 
and others with flexible schedules are urged to submit samples before the lab’s fall busy season. If 
cool-season lawn grasses and pastures need to be reseeded, sampling now will make it possible to 
apply lime well in advance of September or October planting.

   
 Get rapid identification of plant-parasitic nematode species with new test.
   The Agronomic Division’s Nematode Assay Section offers a new test that identifies plant-parasitic 

nematodes based on analysis of molecular DNA. The test costs $10 per sample (instead of $3), but 
results are available within a couple of days (instead of weeks), and reports can identify nematodes 
accurately to species. This is particularly useful information for growers who depend on resistant 
cultivars and/or crop rotation to suppress nematode populations. For more information on this test 
and how to sample, contact Dr. Weimin Ye at 919-733-2655 or via e-mail at weimin.ye@ncagr.gov.

    
Tissue test now to plan for blackberry fertilization next season.
    Collect a plant tissue sample about 10–14 days after harvest. Each sample should include 25–30 

most recent mature leaves from the primocane. Sampling the floricane is not recommended unless 
it is specifically to diagnose a problem. If you have different varieties, submit separate samples for 
each one. Now is also an appropriate time to submit a corresponding soil sample.

    
Focus on strawberry fertility.
    Take soil samples and apply any recommended lime as soon as possible. Generally, strawberries 

need 100–120 lb of nitrogen per acre per season. Prior to building the beds and laying plastic, apply 
30–60 lb of nitrogen along with any phosphorus or potassium recommended on the soil report. Even 
when soils are high in phosphorus, an additional application of 30 lb can be beneficial for root growth 
in the fall. Other nutrients that may have a beneficial effect at this time are sulfur and boron (1 lb/acre).

    
Continue to use tissue analysis to optimize timing of flue-cured tobacco harvest.
    Collect tissue samples five to ten days before each anticipated leaf harvest to determine ripeness. 

An appropriate sample consists of 10 to 12 leaves from the appropriate stalk position.

attachments. 
He receives weaned pigs at 21 days 

of age and keeps them for seven weeks 
or until they’re about 50 pounds. They 
then move to finishing farms until they 
reach market weight. 

“Here we have an eight-week 
cycle or turn that includes a week to 
clean the facility before the next turn 
begins,” he said. “There are about 
3,040 pigs here at any given time. 
Given our six-and-a-half cycles or 
turns per year, this amounts to around 
20,000 pigs annually.”

The yields on Lamb’s contract farm 
are as follows: 4.29 acres of irrigated 
Bermuda hay yields 6,900 pounds; 
5 acres of millet are grazed by the 
farm’s cattle; 2 acres are planted with 
sunflowers as a wildlife habitat; and 
22 acres of corn and soybeans yield 
160 bushels per acre and 40 bushels 

Lamb named NC Farmer of the Year in Southeastern contest 
As a boy growing up in Sampson 

County, North Carolina, James L. 
“Cookie” Lamb was curious about 
everything pertaining to farm life. 
He yearned to drive a tractor or a 
truck, take care of animals, and 
understand how farm tools and 
equipment worked.

It was the beginning of a lifelong 
devotion to the land—land to which 
his grandfather and father dedicated 
their lives. The Lamb family’s 
cash crop on their 75 acres had 
traditionally been tobacco, but they 
also grew cucumbers, okra, corn, 
and soybeans and raised hogs and 
a small herd of cattle.

Lamb was nominated North 
Carolina Farmer of the Year by 
Jessica H. Tripp, District Field 
Representative for North Carolina 
Farm Bureau Federation.  

“James Lamb is the type of farmer 
who does everything in his power 
to help preserve the agricultural 
industry as a whole,” she noted. 
“He’s managed to maintain his farm 
operation while working full time 
for Prestage as an environmental 
specialist, a job that requires a huge 
commitment of time and energy.

“He is a nationwide advocate 
for agriculture, a leader and gifted 
spokesperson for North Carolina’s 
hog industry, and an educator 
who enjoys informing the public 
about where food comes from and 
introducing them to new trends and 
innovations in today’s agriculture. 
Farming for him is not just a job; 
it’s a way of life, a heritage, and a 
calling,” she added. 

A distinguished panel of judges 
will visit the Lamb farm, along with 
the farms of the other nine state 
finalists, the week of Aug. 10–14. 
The judges include a University of 

Georgia agricultural economist and 
two previous overall winners.

Lamb’s ag roots started young
“My dad was originally intent 

on a US Army career when my 
grandfather’s health declined. My 
dad abandoned his own dream and 
came home to help out,” Lamb said. 
“Looking back, I guess that decision 
was pivotal because it enabled me 
to grow up on the family farm and 
discover my true calling.”

That calling would be put to the test 
when his father died in an automobile 
accident when Lamb was only 16. 
Suddenly the heavy responsibility for 
the farm fell on his young shoulders. 
After graduating high school and 
continuing to work on the farm on 
weekends, he enrolled in North 
Carolina State University’s School 
of Ag Engineering. He obtained his 
BS in Agriculture and Environmental 
Technology in 1996.

In 1994, while still in college, Lamb 
had interned with a North Carolina 
company called Prestage Farms and 
learned about the various stages of pork 
production. He realized quickly how 
drawn he was to the nursery operation. 

“Prestage Farms was the ideal 
fit because it is a family-owned and 
operated local business with 260 
contract pig farms and as many turkey 
farms,” Lamb said. “They are big 
enough to be a major industry player 
and yet small enough to call you by 
your name.”

So Lamb built a pig nursery farm 
on the same 75-acre tract in Clinton 
where he grew up. He and his family 
manage the nursery operation and grow 
corn, soybeans, millet and Bermuda 
grass and raise a few cattle.  

Over the years Lamb has constructed 
two swine barns to house his animals 
and purchased three new tractors and 

per acre respectively. There’s also an 
acre and a half of cultivated garden 
space. The farm has seven brood cows 
and a bull. Seven calves per year are 
raised to about 400 pounds and then 
sold to market in Smithfield, where 
they are sent on to a feed lot in the 
Midwest and grown to a finishing 
weight of 700 to 800 pounds.

Lamb joined Prestage as a full-time 
environmental specialist in 2003. 

“I handle environmental compliance 
for all of the company’s hog operations 
across NC and one in SC, conducting 
annual inspections of those 61 farms. I 
also deal with more than 200 contract 
growers, assisting them with their 
compliance, irrigation calibration, 
and sludge surveys—roughly 385 
lagoons,” Lamb said. 

Lamb Family Farms is a team effort. 
James met his future wife, Felicia, 

while the two were attending Union 
High School. With aspirations to go 
to law school, Felicia enrolled in 
Campbell University but ended up 
becoming a teacher, first for eighth 
graders, then fourth graders. She 
works as a Reading Specialist with 
second graders at Union Elementary 
in Clinton. She was honored as 
Teacher of the Year in 1998 and as 
the Walmart Teacher of the Year, 
Clinton, in 2003. 

They have two daughters Maegan 
and Kinsley. James’s mother, Thelma, 
at the age of 89, still helps her son 
daily with farm chores.

On the local level, Lamb is the 
Sampson County Soil and Water 
Supervisor, the Sampson County 
Cooperative Extension Advisor, 
and the Sampson County Schools 
Curriculum Advisor. On the state 
level, Lamb is currently serving 
in the Agriculture Commissioners 
Circle, is a member of the Cape 
Fear Farm Credit Nominating 
Committee, a member of the Eastern 
NC Technical Assistance Group, 
and a member of the NC Pork 
Council Promotions Committee. 
On the national level, Lamb is a 
past member of the National Pork 
Board’s Nominating, Environment, 
and Domestic Marketing committees 
and is a current member of the 
National Pork Producers Council 
Environmental Committee.

He has also appeared in the 
industry video series entitled “Well 
Raised, Well Traveled,” a national and 
international educational program, 
and he has made industry-related 
visits to Mexico and Brazil. Lamb 
was named “Outstanding Pork 
Producer” in 2016 by the North 
Carolina Pork Council. 

James and Felicia Lamb
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Advertising

FARM EQUIPMENT

Hardee hd bush hog, 5 ft., 
lrg hd gear box, $600; Kubota 
BX belly mower, 60 in., LN, 
$800. Jimmy Furr, Stanfield 
704-888-0213.

Taylor-Way roto tiller, 6 ft., 
3 pt, $700; MF turning plow, 
3-bottom, 14 in., $250. Willis 
Smith, Evergreen 910-770-
2813, 8 a.m. - 9 p.m.

Hesston 740 hay roller, 
LN, shed kept, $6,000; Case 
990 tractor, $5,000; 20-blade 
disc, 3 pt, $500. David Lowe, 
Lowgap 336-325-5059.

NH 472 haybine, $1,800; 
NH 477 haybine, $1,900. 
Joseph Greble, Richfield 704-
433-1774.

Mako sprayer, 60-80 ft. 
booms, 5-section, 400 gal tank, 
ac cab, 4-spd auto, 61 hrs., 
$107,000. Dennis Bazemore, 
Ahoskie 910-890-2940.

Sears SS16 garden trac-
tor, 3 pt, extra set new drive 
& mower deck belts, good 
sheet metal, tires, seat, $265. 
Jerry Taylor, Clemmons 336-
971-3873.

2015 Werx front end loader, 
50 hp Perkins diesel, 145 hrs., 
enclosed cab, quick attach 
bucket, fits bobcat attach, 
$27,000. Devin Ford, Granite 
Falls 828-312-3080.

Taylor-Way subsoiler, 
2-shank, EC, field ready, $400. 
Jeff Isley, Liberty 336-266-5222.

NH manure spreader, pto 
driven, old & rough, but works 
good, $1,100. Scott McClure, 
Alexis 704-616-9627.

Farmall 130 tractor w/belly 
mower, been in garage several 
yrs, $1,500. Ron Hoover, Pilot 
Mtn 336-374-8355.

Fella TH800 tedder, 6-bas-
ket, $7,800; Ford 2600 gas 
tractor, $6,500; NH 848 rnd 
baler, $3,800; 2½-ton creep 
feeder, $800. G. Rayle, Pleasant 
Garden 336-382-3732.

NH 56 hay rake, needs 2 
tires, gear box works great, 
field ready, $1,800. Charles 
Swaim, High Point 336-259-
3717.

IH 1066 tractor, needs 
hyd pump, good metal, can be 
restored; Monosem NG Plus 3 
planter, 4-row, row markers, 
$17,500. M.D. Smith, Dunn 
910-891-4713.

Saturn V bush hog, 60 in. 
rotary mower, 3 pt, owner’s 
manual, $200 nego. John Mur-
ray, Burlington 336-222-8375 
or 684-1223.

100 gal sprayer w/booms, 
3 pt, unused new pump, $450. 
Margie Teague, Ramseur 336-
318-1604.

Bush Hog 2400 QT loader, 
$3,500; Lely Lotus 300 ted-
der/rake, $2,700; other items. 
Don Markland, Mocksville 
336-462-2483.

Front loader bucket off 
MF 165 tractor, 37 x 11, $150. 
Clifford Lambeth, Thomasville 
336-239-5885.

Sheep shearing equip: 
overhead motor, G 80 clutch, 
jointed down shaft, (18) 
cutters, other items, $1,000. 
Robert Wallace, Charlotte 
704-941-0268.

Super C, restored, wide 
front end, $4,800; Farmall B, 
wide cultivision, $3,000. Miles 
Little, Midland 704-791-1438. 

Gehl 1070 haybine, 7 ft., 
$1,200; United Farm Tools 
no till drill, $6,000; JD 50 
tractor, $3,000; other items. 
John Graves, Mocksville 336-
749-6570.

Deutz DX 110 tractor, 4x4, 
103 hp, full cab, 15F, 5R, dual 
pto, (2) hyd remotes, $12,000. 
Gerald Coggins, Whittier 828-
497-0033.

NH 472 haybine, w/extra 
bar, VGC, used this spring, 
$2,000. Richard Lindley, Snow 
Camp 919-619-9109.

3 sets of tires for agricul-
ture/riding lawn mower, 15x6 
pneumatic wheels, $10 ea or 
$25/set + shipping. Siobhan 
Gallagher, Midland 704-888-
0013.

Cord King modif ied 
wood splitter, 3-phase, belt 
conveyor, hd log deck, elec 
panels, $10,000. Joe Berryhill, 
Roxboro 336-598-1144.

JD 336 sq baler, $3,600; 
128EC micro mower, $3,500. 
Michael Parker, Carthage 910-
639-3968.

1949 Farmall H, 3 pt hyd 
lift, RG, sheltered, $950; pull 
behind brush mower, 5 ft., 
needs blades, $250. Robert 
Shively, Stoneville 336-932-
2016.

NH 1033 bale wagon, 
$1,200; Case 1740 skid steer 
uni-loader, diesel motor, 60 in. 
bucket, $1,400. James Gibson, 
Statesville 704-873-4847.

1997 Kubota L2900GST 
tractor, 4wd, w/Great Bend 
front end loader, 395 hrs., 
rollover bar, $11,500 obo. 
Larry Brown, Trinity 336-
689-4187.

Cattle guard, 13½ ft. long, 
6½ ft. wide, $500; Itnl tractor 
parts, fits 100, 130, 140, $500. 
L.W. Conrad, Thomasville 
336-472-3614.

McCormick grain drill, late 
40s-early 50s model, grain & 
fert box, 8-disc, GC, shed kept, 
(1) owner, $495. Wes Kirby, 
Hudson 828-728-2393.

1959 AC D10, w/front 
end loader, needs complete 
restoration, $1,595. Russell 
Terry, Greensboro 336-580-
4410.

Leinbach post hole digger, 
3 pt, new, never used, $400; 
new auger, $150. L.A. Mize, 
Lexington 336-250-4520.

JD 4430, 125 hp, cab, many 
new parts, $23,500; 1952 
JD B, 3 pt, RG, $3,650; w/o 
hitch, $3,000. Barry Lindley, 
Pittsboro 919-742-4009.

Itnl 485 tractor w/top, 
GC, sheltered, $5,000 obo. 
Joanne Lasseter, Wallace 
910-282-7573.

479 haybine w/Herschel 
bar, GC, $500; Sperry Rand 
manure spreader, ground 
driven, GC, $400. Fred Mc-
Cashin, So. Pines 910-528-
2834.

H&H pro sprayer, trailer 
mount, 200 gal tank, 5 hp 
Briggs & Stratton motor, 
26 ft. pattern, $2,500. Tom 
Glendinning, Pittsboro 919-
545-0880.

Vicon CM2400 disc mower, 
7 ft. 10 in. cut, used this 
May, $4,500. Tammy Allen, 
Lexington 336-590-6034.

Hesston 3717 hay ted-
der, 4-basket, hyd fold, GC, 
shed kept, $2,950. Tony Isley, 
Snow Camp 336-516-5749.

Fairfield hay conveyor, 
24 ft., pto, gas or elec motor, 
$500; Kubota BT750 back-
hoe attach, 8 ft. boom, 16 
in. bucket, $1,800. Ronald 
Farrell, Apex 919-215-6455.

NH  sq baler, $2,500; 
Ford 501 sickle mower, 6 ft., 
(2) extra blades, $800; NH 
256 roller bar rake, $1,200; 
$4,300/all. Phil Nunn, West-
field 336-351-5454.

2-bottom plow, brand 
unknown, $300; 4 ft. bush 
hog, RG, $300. Al Ritch, 
Denton 336-906-3965.

Baltimatic tiller attach-
ment, 6½ ft., $1,200. Fred 
Barringer, Elon 336-380-3888.

Ferguson T020, disas-
sembled, sheet metal good, 
some new parts, sandblasted/
primed, needs paint, $750. 
Wayne Brock, Denver 704-
827-8967.

Cat D7 dozer, 3T angle 
blade, GC, new elec start 
conversion, 80% undercar-
riage, $9,500. W.M. Long, 
Mebane 336-376-6603.

MF 130 manure spreader, 
pto, $1,300; Long disc har-
row, 12 ft., $1,250; Leinbach 
disc harrow, 20-disc, $575. 
Johnny Sowers, Lexington 
336-239-3020.

Farmall super C, full set 
cults, homemade 3 pt hitch, 
tires fair, $1,500; Farmall 
Cub, $1,250. Charles Mode, 
Lexington 336-480-5668.

NH 472 haybine, late 
model,  used little,  EC, 
$4,000; E gleaner combine, 
used 2016, extra parts, shed 
kept, $1,000. Wayne King, 
Lawndale 704-473-3299.

Honey extractor, stor-
age tank & strainer combo, 
9-frame, hand operated, EC, 
$500. Ellis Hardison, Robbins 
910-948-4121.

Bees in hives, $150-$175. 
Tony Cantelmo, Lenoir 828-
754-0083.

Gallberry honey, 5 gal 
bucket, $275; tulip poplar 
honey, 5 gal bucket, $275. 
Barry Harris, Wilmington 
910-352-7868.

Bees, Supplies 
& Services

For Sale

Upcoming advertising deadlines  
for the Agricultural Review:

 
Aug. 3 for September newspaper 
Sept. 1 for October 
Oct. 1 for November

and capacity of local small-scale 
meat processing facilities that will 
benefit the livestock producers, 
processors and consumers to 
ensure an uninterrupted supply 
of wholesome North Carolina 
meat products. 

“We have seen that consumers 
are eager to buy local and support 
North Carolina farms,” Troxler said. 
“The Got to be NC program will 
help connect recipients of this grant 
with consumers across the country.” 

(Continued from pg. 1)
IMPEC grant

The first order of larger  
Century Farm Family signs sold 
out quickly, prompting a reorder 
of the signs

The Century Farm Family 
program has a limited number 
of 30-inch-by-30-inch reflective 
metal Century Family Farm signs 
for sale for $50 each including 
shipping. 

These signs look the same 
as those given to families who 
qualify and apply for the Century 
Farm Family program, just larger. 

“Over the years, we have 
had requests for larger signs to 

Larger Century Farm  
Family signs available 

A regular sign, pictured at left, beside the larger 30-inch by 30-
inch sign pictured at right. 

purchase. Interest has been very 
strong, which speaks to the pride 
people have in their family farms,” 
said Agriculture Commissioner 
Steve Troxler. 

To order a sign, contact the 
NCDA&CS Public Affairs Division 
at 919-707-3001. You will need 
to submit a check for $50, along 
with your mailing address and 
farm name. You must be listed in 
our current Century Farm Family 
directory to order a sign. 

This year marks the 50th 
anniversary of the Centurfy Farm 
Family program. 
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Horses &
Supplies
Wanted

Farmland
Wanted

Land for sale must consist 
of at least 3 acres and be 
used for agricultural pur-
poses, i.e. cultivation, raising 
livestock and/or other farm 
commodities.

Advertisers must indicate 
use of land.

Farmland
For Sale

Equipment
Wanted

FARM EQUIPMENT HAY & GRAIN

Farm Labor

FARM EQUIPMENT FARM EQUIPMENT FARMLAND

Hay & Grain
For Sale

Horses & 
Supplies
For Sale

PLEASE NOTE: All 
equine 6 mos. or older 
must have a current 
negative Coggins test. 
Advertisers must supply 
the accession number 
of test, the name of lab 
doing the test, the date 
of test and results for 
each equine advertised. 

Young dwarf goats, (4) 
avail, $100. Dudley Smith, 
Reidsville 336-634-1435.

Livestock 
For Sale

Young jack mule &/or 
draft horse/gelding for 26 
y/o pony & 2 y/o mustang; 
reasonable price, need deliv. 
Mickey Partain, Bolton 910-
830-5018.

Simco A fork ranch 
roper, 16 in., GC, $400; 14 in. 
ranch roper, no brand name, 
older, GC, $125. Jim Fritts, 
Lexington 336-746-7174.

Dressage saddle, Passier 
Grand Gilbert, 17.5 in. seat, 
VGC, inclds stirrups, leathers, 
$950 + shipping. Siobhan 
Gallagher, Midland 704-
888-0013.

Steele Plantation saddle, 
blk, 18 in. med, d-ring rigging, 
leather stirrups, $1,200. Jo 
Anne Hege, Denver 704-906-
7090 or Buddy, 236-6070.

(2) old singletrees, 3 x 6, 
$12; 2 x 6, $8; hand forged 
steel wrench, 1¾ x 1⅜ x 
22, $20. Glenda Gosztyla, 
Raleigh 919-834-3990.

Spring 2020 fescue/rye-
grass/crabgrass, sq bales, 
horse/cow/goat quality, 
at barn, $5; 4x5 & 5x5 rnd, 
$35-$45. T. Harmon, Julian 
336-509-4342.

Coastal bermuda hay, 50 
lbs., $5/sq bale; wheat straw, 
50 lbs., $4/sq bale.  William 
Sutton Jr, Ernul 252-229-1889 
or Sonja, 229-4344.

Horse quality fescue, 
spring 2020 cut, 4x5 rnd, 
shed kept, $45/rl. Mike Hicks, 
Greensboro 336-451-5397.

Horse/goat/sheep hay, 
sq bales fescue, $5; sq bales 
alfalfa, $11; 4x5 rnd fescue, 
$45. Rodney Cody, Vale 828-
312-2261.

Horse quality fescue, no 
rain, can deliv, $5.50/bale. 
Allen Moore, Summerfield 
336-706-1157.

High quality hay, 4x4, 
$35; 4x5, $45. Phillip Cole, 
Burlington 336-264-4143 or 
Preston, 447-5593.

1st cut fescue hay, 4x4 
rnd, twine & net wrap, $35/
bale. Scott Beasley, Lexington 
336-239-7602.

Horse quality hay, deliv 
avail, $35/rl. H.O. Davis, Elon 
336-260-7606.

Fescue hay, 4x5 rnd bales, 
at barn, $45/rl. B.R. Ferguson, 
Charlotte 704-545-6237.

Spring 2020 orchard grass, 
fescue, clover, timothy mix, 
rnd bales, barn kept, $30 ea. 
Elizabeth Macdonald, Blanch 
336-459-6776.

2020 horse quality hay, 
spring cut, no rain, $4.25/
bale. Vernon Hill, Mt. Pleas-
ant 980-621-5091.

Coastal bermuda hay, 
rnd bales, stored under 
shelter, cow quality, $30; 
horse quality, $45. Phil Hood, 
Goldsboro 919-689-9798.

Orchard grass mix, 2020 
cut, 4x4 rnd bales, $30. Noel 
McCraw, Hendersonville 
828-808-5803.

2020 fescue, VG quality, 
no rain, in barn, $4.25/bale. 
Todd Brown, Ramseur 336-
318-5131.

Spring 2020 fescue, cow/
horse quality, 4x5, at shed, 
$40/bale. R.W. Ferguson, 
Mint Hill 704-678-8236.

Orchard grass/fescue, 
horse quality, rnd bales, $35; 
horse quality orchard grass, 
sq bales, $5. Johnny Sowers, 
Lexington 336-239-3020.

2020 orchard grass, 
orchard/fescue mix, fescue, 
horse/sheep/goat quality, 
$5.50-$8.50/sq bale; other 
avail. Barry Lindley, Pittsboro 
919-742-4009.

 Deer/turkey hunting land 
for 3 people, Rockingham, 
Caswell or Alamance co, any 
size. Dan Apple, Reidsville 
336-214-5475.

10 ac Davie co, 6 open, 4 
wooded, rd frontage, good well, 
$91,000. Matthews Reavis, 
Mocksville 336-940-8547.

53 ac Bladen co, Eliza-
bethtown, rd frontage, high 
elevation, 1 hr. to beaches; 
can divide sm ac, $250,000. 
Thomas Andrews, Lumberton 
910-827-3563.

Pasture clean up/reseed-
ing, bush hogging, down tree/
brush removal, lawn reseeding, 
other, $50/hr. DeVane Williard, 
Randleman 336-362-6242.

46.85 ac Anson co, south 
of Wadesboro, 60% 11 y/o 
pines, great deer, hog & turkey 
hunting, $89,500. Carl Lee, 
Rockingham 910-995-7886.

87 ac farmland, 65 w/elec 
fence, dated farmhouse, (2) 
wells, pond, pasture/timber,  
rd frontage, $265,000. Louise 
Hussey, Robbins 910-638-2360.

80 ac Rowan co, mixed 
pasture & woodland, house, 
barn, creek, land division an 
option, $8,500/ac. Tim Mills 
Salisbury 704-633-4276.

152 ac Bladen co, paved 
rd & river frontage, refor-
ested loblolly pines, 6 ac 
duck impoundment, $3,200/
ac. Leroy Adams, White Oak 
910-536-4506.

JD bulldozer , 40-420, 
useable cond, $1,000-$4,000. 
Jimmy Coble, Mebane 336-
684-2919.

Corn binder. Butch Purser, 
Monroe 704-219-1544.

Ditch bank rotary cutter, 5 
ft., $4,000-$5,000. W.R. McLeod, 
Clinton 910-260-0125.

(2) tractor tires, 30.5 x 
32 or 24.5 x 32, GC. Burt Bell, 
Statesville 704-450-3339.

Ford 309 corn planter 
plates; corn, beans, sorghum 
& filler plates; Ford 309 corn 
planters for parts. Charles 
Chamelin, Kernersville 336-
769-4418. 

Sm hammer mill; GM die-
sel industrial power unit, 71 
series; JD 440D log skidder. 
Harlan Sawyer, Swannanoa 
828-298-8855.

JD 850C crawler tractor for 
farm use. Ed Crook, Winston 
Salem 336-788-7308.

MF 124 sq baler for parts. 
Robin Dew, Hiddenite 828-
635-7337.

Factory ps servo for MF 
135, w/hyd pump if avail, 
Continental Z145 gas eng, 
rebuildable cond okay. Garrett 
Fulton, Gold Hill 704-279-6555.

No till planter, prefer 4 
or 6 hopper unit, 3 pt hitch. 
Jerry Weisner, Lexington 336-
731-4769.

Fast hitch for Farmall Cub. 
Otha Hill, Youngsville 919-
632-2356.

MF 35 gas tractor for 
salvage or parts; AC D10 or 
D12 parts tractor, series II or 
III. David Lloyd, Wake Forest 
919-397-8452.

Metal tracks for Bobcat 863 
skid loader, Loegering brand, 
12 x 16 tires, 44 in. wheel 
base, GC. Charles O’Bryant 
III, Reidsville 336-908-0276.

JD 2010, 350/450B track 
loader. Neil Lee, Advance 336-
998-8922, nights.

AC ED40, complete, needs 
restoring, $1,600; B’s, C’s & 
CA’s for parts or restore, up 
to $400 ea. Timothy Mabe, 
Troy 910-572-3539.

NH 315 baler, EC, field 
ready, $4,000; Gehl 2130 
mower/cond, EC, field ready, 
extra cutter bars, $4,000. 
James Piper, Mebane 919-
563-5998.

MF 135 diesel, new 
clutch, $4,500; 16-disc har-
row, $250; 2-bottom plow, 
$150; 1-row cult w/row 
plow, $100. Ralph Groce, 
Yadkinville 336-244-5207.

G a l l o w a y  m a n u r e 
spreader, ground driven, GC, 
new tires, kept inside, $800. 
Randy Lloyd, Burlington 
336-214-4389.

Cole planter, mounted to 
cult, w/2 seed plates, $450; 
3 pt sprayer, 50 gal, inclds 
pump, $350. Scott Shaw, 
Denton 336-953-6072.

IH Cub 154 Lo-Boy, 60 in. 
Woods mower, recent new 
clutch, extra belt, $2,450. 
Dan Stamm, Raleigh 919-
779-0332.

1947 Farmall Cub w/
equip, sheltered, $3,000; 
Woods belly mower, 60 in., 
$900. Harvey Poole, Charlotte 
704-241-1664.

Boom pole, 3 pt, $100 
obo; (3) Ferguson tractor 
power jacks, (2) w/tag, 
$200-$300 obo; other equip. 
William Hunter, St. Helena 
910-619-7258.

Vermeer 840 mower/
cond, 10 ft., 6 in. cut, $6,500. 
Mitch Bordeaux, Tar Heel 
910-866-4749.

JD scrape blade, 8 ft., 
$300; AC 1-row planter, 
$150; 4140 skid steer for 
parts,  $1,250; JD/MF/
Ford/IH 2-bottom plows, 
$250. James Isley, Julian 
336-263-1958.

7 ft. bush hog & boom, 
$1,000 for both; other equip 
avail. E. Farrington, Chapel 
Hill 919-619-7718.

NI 4210 hay tedder, 10 
ft., 2-basket, GC, $1,000. 
Brandon Ward, Elk Park 
828-783-1981.

1968 Farmall 140, EC, 
fert dist, complete cults, 1 
pt, 1-row corn planter w/
plates, $6,500. David Thacker, 
Summerfield 336-643-4814.

Boom mower on Ford 
tractor, $8,000. Noel Leather-
man, Lexington 336-249-
1308, after 7 p.m.

Taylor-Way disc harrow, 
pull type, 24-disc, $2,500; 
Fred Cain tiller, 13-shank & 
drag, $850; Taylor-Way sub-
soiler, $400. J. Lloyd Mabe, 
Danbury 336-703-8232.

Case Itnl 1620 combine, 
4wd, 4-row corn head, dual 
front wheels, 4,975 hrs., 
$15,000. Jonathan McLean, 
Lumberton 910-734-2723 
or 785-3776.

NH discbine, 9 ft. cut, 
GC, $6,000. B.R. Ferguson, 
Charlotte, 704-545-6237. 

JD 4400 combine for parts, 
$4,000 obo. Wayne Watson, 
Sanford 919-258-3618.

JD 80 3 pt tool bar, off JD 
320, spring feet, room for cult, 
$450. R.L. Adams, Stanley 
704-931-4215.

Mortl disc mower, 6-disc, 
$1,500. Grady Draughn, Yad-
kinville 336-468-2336.

Johnson sweet potato 
digger, 1-row, $2,500; Farmall 
super A tractor, $1,500. Greer 
Futrell, Murfreesboro 252-
396-3313.

Corral panels, 10 ft., (13) 
avail, some GC, some need 
repair, $200. Jerry Weavil, 
Kernersville 336-830-9454.

Tillage tools, 9-shank & 
14-shank; 10 in. auger, FC, 
$200-$500. T. Upright, Pilot 
Mtn 336-351-4470.

Dynahoe backhoe, 4-in-1 
bucket, $3,500. Todd Fries, 
Gold Hill 704-202-4281.

1995 JD 720 mower/cond, 9 
ft. cut, 540 pto, VGC, new tires, 
$4,500; NH 1010 stackliner 
for parts, $800. Don Bogle, 
Salisbury 704-245-4006.

140 tractor, 3 pt, $3,800; 
6 ft. sickle mower, hyd cyl, 
$750; JD 4-bottom plow, all 
new parts, $650. Michael 
Nardo, Jackson Springs 910-
281-3522.

Fert drives, hoppers, cult 
sets, IH shanks, all 1 pt, $350-
$850; 1 pt estate mower, 5 ft., 
$650; other items. Toby Lee, 
Jackson Springs 910-281-3996.

Reddick water wheel planter, 
used for strawberries, doub 
row, 12 & 14 in. wheels, extra 
racks, $1,300. Fred Greeson, 
Julian 336-404-5896.

JD H, parade quality, $4,600 
obo; MH Pacer, parade quality, 
$1,600 obo; bush hog, broken, 
$100. Glenn Lowrey, Clemmons 
336-408-6344.

2-basket hay  tedder, 
single hitch, draw bar, extra 
prongs, $900; JD wheel hay 
rake, $1,000. Donald Gillis, 
Aberdeen 910-944-1740.

Ox yoke, full size, complete, 
EC, hand forged iron & hick-
ory, $150. Barbara Sedwick, 
Knightdale 919-365-7365.

JD 6405 tractor, w/loader 
& cab, $29,000. H.O. Davis, 
Elon 336-260-7606.

NH 1069 bale wagon, EC, 
sheltered, 5,287 hrs., tires 
80%, $18,000. R.G. Hammonds, 
Lumberton 910-734-2991.

JD 20/30 tractor; 20-blade 
disc, 3 pt; 18-blade hyd disc; 
9-plow ripper; potato plow; 
other items, $11,500/all. 
Melton Ellerby, Rockingham 
910-997-2177.

AC B w/cults, restored; JD 
12A combine; tobacco setter & 
stringer; horse drawn plows; 
other items, $200-$4,000. Neil 
Lee, Advance 336-998-8922, 
nights.

JD 3950 silage cutter, 2-row 
corn head, $4,500. Quentin Al-
len, Asheboro 336-465-1698 
or 879-5195.

1970 Satoh 650G tractor, 
5 ft. scrape blade, boom pole, 
$2,200. David Creason, Ashe-
boro 336-736-0771.
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POULTRY & SUPPLIES

Trucks & 
Trailers 
Wanted

Trucks & 
Trailers 
For Sale

Supplies
For Sale

LIVESTOCK

Poultry &
 Supplies 
Wanted

Small Animals
For Sale

Poultry &
 Supplies 
For Sale

Seeds & Plants
For Sale

PLEASE NOTE: Individuals or 
businesses offering nursery stock for 
sale in North Carolina are required 
to obtain either a nursery or nursery 
dealer license. For more informa-
tion, contact the NCDA&CS Plant 
Industry Division at 800-206-9333 
or 919-707-3730.

To keep up with the 
latest on the N.C. Depart-
ment of Agriculture and 
Consumer Services,  check 
out the department’s blog 
at www.ncagr.gov/blog, 
where you  can  also  find 
social media links.

Read more on ag

LIVESTOCK

Livestock 
Wanted

Supplies
Wanted

1981 Chevy LUV pickup 
diesel, 4wd preferred, rea-
sonable price. Steve Boone, 
Rose Hill 910-289-3434.

Military halftrack truck, 
running or not, used for 
logging, spraying, built by 
White, Autocar, Diamond 
T, Itnl. Bobby Harrison, Mt. 
Ulla 704-202-3301.

Livestock trailer, 16 
ft., center divider, metal 
sides/gates, tandem axle, 
frame over top for canvas, 
GC, $1,500. Scott McClure, 
Alexis 704-616-9627.

2003 Ford F350 super 
duty, good tires, $9,000; 1969 
Ford F600, needs brakes, 
$800; Miller tilt top trailer, 
$1,000. Jeff Isley, Liberty 
336-266-5222.

1993 Nissan pickup, ext 
cab, ladder rack, ac, 4 cyl, 
auto, 145,000 mi, $3,000 
obo. Joey Hardin, Forest City 
828-248-2125.

2011 Horton cargo trailer, 
tandem axle, 7 ft. ceiling, 
5,200 lb. axles, alum wheels, 
EC, $6,200. Mike Long, Sea-
grove 336-953-1930.

Cattle trailer, 12 x 6, 
tandem axle, covered, EC, 
$1,200. Dale Pardue, Hamp-
tonville 336-468-2038.

1999 Ford 550, EC, 6-spd, 
5th wheel, 8 x 10 alum bed, 
7.3 diesel, 134,000 mi, 
$16,000. R.G. Hammonds, 
Lumberton 910-734-2991.

1970 Chevy chicken litter 
spreader truck, reworked, 14 
ft. bed, good tires, $5,000 obo. 
Larry Johnson, N. Wilkesboro 
336-902-5204.

2004 Itnl 7300 flatbed 
dump, DT466 turbo diesel, 
ac, GC, $24,000. Walter King, 
High Point 336-418-0015.

1976 F600, 14 ft., hyd 
litter body, $10,000; 1991 
F350 diesel, 12 ft. dump, 
(3) sets side planks, $7,500. 
Wylie Brown, Denton 336-
857-2368.

2010 Toyota Tundra 
SR5 4x4, 151,000 mi, bed 
cover, $13,995. Russell Terry, 
Greensboro 336-580-4410.

Bame trailer, 20 ft., 13-
ton, GC, sheltered, $3,000. 
Don Markland, Mocksville 
336-462-2483.

2-stall stable boy for 5th 
wheel hay hauler, EC, $6,000. 
Ronald Lippard, Randleman 
336-498-3477.

Molasses pan for cook-
ing molasses. J.B. McEntyre, 
Rutherfordton 828-287-5863.

Blk nursery pots, about 
150, all sizes, mostly 4-5 gal; 
clay pots, about 150, $100 for 
all. Wayne Inman, Westfield 
336-351-3206.

Gourds, lrg selection, for 
bird houses, crafts, $1.25 ea & 
up. Denny Rollins, Mocksville 
336-492-7223.

Standing barn, 25 x 47, 
(2) horse stables, workroom/
shop, 24 x 25 2-story log 
center, free. Jean Baker Hill, 
Louisburg 814-404-2807.

Used nursery pots, GC, 
1-25 gal, around 800, $300 for 
all. Lamar Wortman, Shelby 
704-477-3537.

Wood fireplace insert, 
Regency I-2400 model, GC, 
$850. Steve Luxton, Sanford 
919-356-6853.

Gourds, several sizes, $2 
ea. Bob Whitaker, Mocksville 
336-751-3794.

New Firestone tires, (5) 
500-19, $1,000 ea. Doug 
Roberts, N. Wilkesboro 336-
667-2378.

Taylor T750 water stove, 
GC, used for home heating, 
$2,000. Marian Phillips, Siler 
City 919-742-2638.

Red Jacket water pump, 
¾ hp motor, 5 y/o, EC, $150; 
brass foot valve, $50. Timothy 
Mabe, Troy 910-572-3539.

Frame for 12 x 20 green-
house, galvanized pipe, $100. 
Ellis Hardison, Robbins 910-
948-4121.

American Farmland stock 
water tank, EC, 8 x 3 x 2, $100 
obo. Alice Davis, Salisbury 
704-855-4930. 

Generac portable genera-
tor, model XP8000E, elec start, 
8,000w load, 12,000w surge, 
$800. Willis Smith, Evergreen 
910-770-2813, 8 a.m.-9 p.m.

Used gasoline hoses & 
nozzles, GC, 8, 10 & 12 ft. 
long, $10 for both. Miles Little, 
Midland 704-791-1438.

(4) heart pine beaded 
beams, 15 x 5.5, $200 ea. Gary 
Fields, Denton 336-460-0767.

NZ & California rabbits, 
for meat or pet, $10 ea. George 
Parker, Lumberton 910-374-
8176.

Tennessee redback rabbits, 
ground started, buy 10, get 
1 free, $10 ea. Mark Hinson, 
Goldsboro 919-734-7800.

NZ meat rabbits, dob 4/26, 
weaned 5/20, (4) bucks, (3) 
does, variety of colors, $25 
ea. Rick Rogers Madison 610-
613-9265.

Lionhead rabbits, $15 obo. 
J.B. McEntyre, Rutherfordton 
828-287-5863.

Purple hull crowder peas, 
sugar coated. Sonny May, 
McLeansville 336-621-3302.

English calico broad bean 
seeds, lrg, climbing; Malabar 
spinach seed; bearded black 
iris seed. Barbara Sedwick, 
Knightdale 919-365-7365.

Seeds & Plants
Wanted

Sweet winter multiplier 
onions, $3/½ lb. + $8 ship-
ping; pls call before ordering. 
Tom Helton, 601 Huskey Rd, 
Ellenboro NC 28040, 828-
453-7339.

Boxwood bushes, 2-5 ft., 
around 400 avail, you dig, 
$10 ea. Rhod Lowe, Salisbury 
704-202-9605, Mon-Sat, 8 
a.m. - 6 p.m.

Cockscomb seeds, huge 
blossom head, crimson color, 
18 in. stalk, about 200 seeds, 
SASE & $3 cash. Barry Cox, 
6225 Welborn Rd, Trinity, 
NC 27370.

Blueberry plants, many 
varieties, early, mid & late 
season, discount for lrg orders, 
$3.50-$15. Michael Crippen, 
Garland 910-529-1469.

Sunflower seeds, 12-14 
lb. flower, 15-18 in. diameter, 
SASE & 3/$25 seeds; $5/50 
seeds. N. Smoot, 6227 Welborn 
Rd, Trinity, NC 27370.

Muscadine & scuppernong 
vines, potted, healthy, 5-6 ft., 
instr incld, $15. Bob Whitaker, 
Mocksville 336-751-3794.

Osmanthus gulftide, 1 gal 
pot, $3.50; Osmanthus fruitlandi, 
1 gal pot, $3; rooted cuttings, 
$0.50; others. Webster Irving, 
Stoneville 336-932-0256.

Blk java bantams, willing 
to travel long distance to pick 
up birds. Hunter Tharpe, Hays 
336-302-6797.

6,000 started pullets, 
vaccs, debeaked, $8 & up. E.D. 
Snider, Staley 336-708-2998.

Guineas, 2-3 m/o, $5 ea; 
India blue peafowl, young 
male, (2) hens, $100 for all. 
D.R. Holloway, Rockingham 
910-995-1676.

Muscovy ducks, 1-2 m/o, 
$4 ea; 3/$10; 10/$25. Virginia 
Rubino, Lincolnton 704-241-
3734.

2020 bantam pairs, blk/
blue rose comb, (1) hen, (1) 
rooster, $30/pair. James Brewer, 
Robbins 910-783-5819.

Blk shoulder  & India 
blue chicks, $15 & up; 1 y/o 
peacocks, $50 & up. Richard 
Simmons, Clarendon 910-
640-7114.

2015 Lewis poultry house 
keeper, used 3 yrs, washed/
greased/oiled btwn every 
flock, shed kept, $16,500. 
Bobby McCollum, Polkton 
704-294-1406.

Muscovy ducks, male, fe-
male, less than 12 w/o, $10; 
12 w/o+, $20. Lacee George, 
Sanford 919-444-9493.

2020 Muscovy ducks/
ducklings, $6 & up. Danny 
Shelton, Hudson 828-499-2724.

Quail: California, blue 
scale, Gambel’s; (8) varieties 
bobwhites; partridge, chukar, 
other breeds, $3 & up. Jimmy 
Furr, Stanfield 704-888-0213.

Baby chicks, ducklings, 
poults, keets, goslings, quail 
chicks, $3 & up. Jessica Sutton, 
Jackson Springs 910-603-8285.

Guinea keets, variety of 
colors, $3 ea. Charles Moore, 
West End 305-807-9898 or 
910-295-6953.

Peacocks, $35 & up; tur-
keys, $7 & up; guineas, $3 & 
up; chickens, $2 & up. Roy 
McLamb, Linden 910-890-
2809.

White layer ducks, 3 m/o, 
$10 ea. Austin Hurley, Bear 
Creek 984-265-9262.

Ruddy shelducks, $100 ea; 
Australian blk swans, $250 & 
up; Cape Barren geese, $400 
ea. Jim Simpson, Indian Trail 
704-361-6497.

150 game roosters, $30 ea. 
J.B. McEntyre, Rutherfordton 
828-223-7874 or 286-9706.

Reg Hereford piglets. 
Steve Lowder, New London 
980-439-4588.

Charolais heifers  & 
bulls, 7 m/o & up, reg sires, 
polled, gentle, $850 & up. 
Johnny Harrison, Salisbury 
704-639-0867.

Nubian/Boer mix buck-
lings, $100 ea; reg Nubian 
buckling, $200. L.A. Mize, 
Lexington 336-731-2888.

Boer/Kiko bucks & does, 
multi-colored, father on site, 
$100-$375. Paul Shaver, 
Salisbury 704-640-6819.

American milking Devon 
cows, calves, herd bull, (1) 
young bull, steers to graze 
out for grass-fed beef, $800 
& up. Gurney Davis, Trinity 
336-431-6248.

Boer goat bucks & does, 
dob 6/11/20, pb/reg herd, 
$200 & up; proven buck, dob 
4/18, $350; fainting bucks, 
$90 ea. Dodd Linker, Clem-
mons 336-712-2484.

Hereford bull, dob 8/5/19, 
$1,250. Kent Beck, Lexington 
336-247-1179.

Lamancha buckling , 
dob 4/13, vaccs, disbudded, 
$100. Amy Huysman, Sparta 
336-372-7327.

Nigerian dwarf/Nubians, 
(5) males, (2) females, 3 m/o; 
(2) 1½ y/o, males, extremely 
gentle, $125 ea. Missy Fine, 
Denton 336-596-0234.

Reg NZ bucklings & 1½ 
y/o buck, proven producer, 
Cool Blu bloodline, $400 & 
up. Linda York, Ramseur 
336-824-4333.

Reg Blk Angus bulls, 
great epd’s, Cowboy Up & 
Freightliner blood, gentle, 
weaned to breeding age, 
$800 & up. Danny Dennis, 
Mt. Gilead 910-571-1114.

Duroc/Berkshire boars, 
dob 1/7/20, currently 225 
lbs., $250 ea. Rod Sellers, 
Littleton 919-618-4710.

Reg Devon USA-5 bred 
cows or cow/calf, $3,000 & 
up; heifers, $2,000 & up. Jo 
Anne Hege, Denver 704-906-
7090 or Buddy, 236-6070.

Spring 2020 Nigerian dwarf 
bucks, adga, (2) polled, (1) 
debudded, great bloodlines, 
$200-$300. Tracy Hardin, 
Forest City 828-248-2125.

Young Blk Angus bulls 
& heifers, cow/calf pairs, 
good bloodlines, $750 & 
up. Harold Wright, Liberty 
336-675-5011.

Blk Angus herd bulls, 
steers & heifers, Traveler, GT 
Maximum & 727 Executive 
bloodline, $700 & up. Tim 
Moss, Graham 336-376-3773, 
5-11 p.m.

Reg Angus bulls & heifers, 
leading bloodlines, $2,500 & 
up; reg Angus & commercial 
cows avail. John Brewer, Win-
ston Salem 336-416-0694.

Saanen/Nigora cross, 
in milk, $475 ea; kids, $100 
ea. Joyce Nichols, Graham 
336-376-9943.

Pb Devon bulls, 17 m/o, 
no hormones or antibiot-
ics, $2,500 ea. Jerry Joyner, 
Waxhaw 704-616-4286.

Nigerian dwarf goats, dob 
2019 & 2020, does, bucks, 
blue-eyed, spotted, $125 ea. 
Donald Edge, Hope Mills 910-
425-5335.

SimAngus cow, reg, $1,200. 
Phil Rucker, Hamptonville 
336-468-1675. 

Angus bulls, dob 5/19, 
$1,700; Waygu cross bulls, 
dob 11/19, $2,000; reg Angus 
bull, dob 5/16, $3,500. Gerry 
Cloninger, Dallas 704-666-0565.

Reg Santa Gertrudis, calves, 
$650 & up; bulls, $1,000 & up; 
cow/calf pairs, $2,000 & up. 
Charles O’Bryant III, Reidsville 
336-908-0276.

Alpine dairy goats, doe-
lings, bucklings, yearling buck, 
wethers; hand raised, cae neg, 
$150 & up. Leon Albright, 
Thomasville 336-250-7288.

Spanish/Kiko billy, $200; 
Spanish/Boer buckling, $125; 
Boer/Spanish wether, $100. 
Brittany Osborne, Laurel 
Springs 276-780-6603 or 
336-657-0532.
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(See Heirloom tomatoes, pg. 3)

Kalawi Farms in Eagle Springs is a peachy family affair 
EDITOR’S NOTE: Every 

Friday on Facebook, NCDA&CS 
profiles a North Carolina farmer 
for our Friday Farm Feature.  
We’ll introduce you to 52 farmers 
this year and share more about 
their farm, what they raise and 
the history of their operation. 
Kalawi Farms is another in the 
year-long series. Check it out at 
NCAgriculture on Facebook. 

Heirloom tomatoes a passion for “the Tomato Man”

Jan Williams, center and the matriarch of the Kalawi Farms, is pictured with children Katie, Laura, Will and Ben. Kalawi Farms is named for 
the first two letters of the first three children’s name. The family’s ice cream stand bears son Ben’s name.  At right, Jan and peach blossoms. 
(Photos courtesy of Kalawi Farms.)

“She’s truly a peach,” Maria 
Williams says of her mother-
in-law Jan Williams, owner of 
Kalawi Farm and Ben’s Ice Cream 
in Eagle Springs. Jan and Art 
Williams started Kalawi Farms 
in 1985 with a few row crops, 
five acres of peaches and a small 
roadside stand. Both Jan and Art 
grew up in the farming industry. 
Jan is a third-generation peach 
farmer and Art’s family grew up 
farming tobacco and other row 
crops. “Peaches is Jan’s baby,” 
Maria said, “although she did 
teach for many years, she always 
came back to the farm because 
it’s what she loves.”

The farm has been a family 
affair since day one, with the boys 
growing up knowing nothing but 
peach farming. Even the name 
has a deep tie to the entire family. 
“When the farm first started, 
Jan and Art had three children, 
which is where the name Kalawi 
originated, ‘Ka’ for Katie, ‘La’ for 
Laura, and ‘Wi’ for Will,” Maria 
said, “then Ben came along and 
that’s how they named the ice 
cream stand.” All the children 
are still very involved with the 
farm today, especially Will and 
Ben. They have helped grow the 
farm from two varieties to now 
40 varieties of peaches.

A typical day on the farm, 

during the height of peach season, 
starts early in the morning with all 
crews harvesting in the fields and 
Jan opening the farm stand around 
8 a.m. “Tractors pull straight up to 
the stand from the field and we sell 
directly from there,” Maria said, 
“people love to see the tractors at 
the stand because they know they 
are getting a fresh product.” During 
the summer, the farm stand is open 
from 8 a.m. to 8 p.m. Throughout 
the remainder of the year, the family 
is busy pruning and trimming peach 
trees as well as caring for the other 
row crops they grow.

Maria says the uncertainty of 
the weather is the hardest part of 
farming, especially peaches, because 
temperature is such a big factor. 
“March can be a really scary month 
for us because the temperature and 
rainfall can vary drastically and that 
is a vital time for our crop,” she said. 

However, even the hardest days 
cannot compare to the joy they gain 
from building relationships with their 
customers. “We have people asking 
us throughout the year, ‘what’s the 
peach forecast’, as they anxiously 
await the next crop,” Jan says, “it 
is incredibly rewarding to provide 
a good product to our customers all 
summer long.”

In addition to produce, Kalawi 
farms sells ice cream, cider, salsa 
and more, made with ingredients 
straight from their farm. “We have a 
local lady that develops recipes for 
these items, makes them and sends 
them to be sold at our farm stand,” 
Maria said. “We also sell a peach 
cobbler that is a family recipe on 
Jan’s side and make our own ice 
cream.” Products from their farm 
can be found at local grocery stores 
in Moore County, like Harris Teeter 
and Food King, as well as farmers 

markets across the state, including 
the Durham Farmers Market, Robert 
G. Shaw Piedmont Triad Farmers 
Market and Holly Springs Farmers 
Market.

Southern Supreme Fruitcake & 
More uses Kalawi Farm’s fruit as an 
ingredient in their popular fruitcake 
and several breweries around the 
Moore County area use their peaches 
and blueberries to make beer. “All 
our products, including the peaches, 
are a way of life for us, they are our 
livelihood,” Maria said, “Sunday 
meals after church in the summer 
always include a bowl of peaches 
on the table because we love them 
just as much as the customers do.”

Kalawi Farms is a member of the 
N.C. Peach Growers Society and 
a large agritourism destination for 
Moore County. In October, many 
schools take field trips to visit the 
farm and enjoy the hay ride, corn 

maze, barrel train, pirate ship and 
jump pillow. “The jump pillow is 
a huge hit for the kids, they will 
stay out there all day,” Maria said, 
“and all the activity on the farm 
in October is a great way to end 
our season for the year.”

When asked why it is important 
to eat local, Maria said it provides 
a peace of mind to know exactly 
where your food is coming from. 
“I saw a meme one time that said, 
‘support local, you are paying 
for someone’s ballet lesson’ and 
that is true,” she said, “farmers 
are people just like you.” In the 
future, Jan and Art hope their kids 
will carry on the family tradition 
of providing the community with 
delicious, local peaches. When 
she is not helping on the family 
farm, Maria enjoys watching Food 
Network and trying new recipes 
on her family.

Many North Carolinians may know Craig LeHoullier 
simply as “the Tomato Man” or maybe “the North Carolina 
Tomato Man” if they’re being specific. …but he never 
even ate a tomato until he was a teenager. It’s an odd 
fact in a love affair that certainly didn’t begin with love 
at first sight.

That love affair has brought LeHoullier to what he 
describes as a sort of calling – a purpose in life, or at 
least a passion. He’s become known internationally for 
resurrecting thousands of varieties of heirloom tomato seeds 
and making them available for others to grow. Otherwise, 
many of those old tomato varieties may have been lost 
forever when no one decided to grow them anymore or 
pass down their seeds. He may be best known as the man 
who named the Cherokee Purple heirloom tomato and 
saved it from extinction.

Many people also may recognize LeHoullier from the 
many years he spent selling heirloom tomato seedlings at 
the State Farmers Market in Raleigh. He’s also become 
a sought-after speaker about gardening, and he’s written 
two books titled Epic Tomatoes and Growing Vegetables 
in Straw Bales (both from Storey Publishing). He has a 
website too where he shares the joys of his gardening 
passion.

Craig LeHoullier gives many presentations about his 
gardening.

“It’s just a wonderful opportunity to help people. I don’t 
take the responsibility lightly, and I’m in a great position 
to help people,” LeHoullier said. “I don’t tell people what 
to do, I show them what I do, and then they blend in my 
practices with theirs.”

A love rooted in gardening
His fame in the tomato world may seem a far cry from 

the kid who had never tried a tomato, but the truth is, a 
love of gardening was planted in him at an early age. It 
just took several years for that love to grow and eventually 

bloom. Some of LeHoullier’s earliest memories are of 
walking through his grandfather’s garden with him, and 
he has early memories of his father’s garden too.

“My grandfather and father cared enough about me to 
show me how to garden, so what I’m doing is just a way 
to pay it forward,” LeHoullier said.

He admits he assumed tomatoes must be “horrendous” 
until he eventually tried one from his grandfather’s garden. 
That taste of tomato was like water to a seed – a catalyst 
to help a love of gardening grow.

“My grandfather’s tomato kind of captivated my taste 
buds,” he said.

LeHoullier didn’t plant his own garden until years 
later though – shortly after he married his wife when he 
was earning his PhD in chemistry at Dartmouth College. 
That was 1981, and he didn’t start dabbling in heirloom 
tomatoes until 1986.

Some of the gardening magazines he read had seed 
shares and ads for seed saver exchanges. Their purpose 
was to allow people to share seeds they had from rare 
heirloom tomato varieties. He got a few heirloom tomatoes 
and was hooked.

Naming the Cherokee Purple
By 1990, he was gardening in Pennsylvania, prior to 

his move to Raleigh, working for Smith Kline Beecham 
(which later merged with another company to become 
Glaxo Smith Kline). He was still participating in the 
heirloom seed exchanges such as Seed Savers Exchange. 
He had even started a newsletter about tomato seeds. John 
Green in Sevierville, Tennessee, apparently caught wind 
of LeHoullier because he sent LeHoullier seeds from 
an unusual tomato variety without a name. Green had 

Craig LeHoullier (Photo courtesy of LeHoullier)


